AGENT PROFILE: BRID MORTAMAIS
Realtor Brid Mortamais leverages her
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Local market knowl-
edge and an international
perspective is what distin-
guishes Brid Mortamais
among Realtors. She’s an
agent with Coldwell Banker
Realty’s Old Greenwich
brokerage, and has built
her career in real estate on
a professional foundation
in finance and business
management.

Mortamais has lived in
Greenwich for several years
and is raising her family
here, so she knows and
loves Greenwich and its
different neighborhoods,
each with its own charac-
teristics. She previously

lived abroad, so she has
firsthand experience with
along-distance relocation.
She can empathize with her
clients, who may be moving
toanew home, a new town
and becoming a member of
their new community.
Prior to her real estate
career, Mortamais managed
teams and projects across
countries while living in
Dublin, London and Paris.
Delivering exceptional
service is “second nature”
to her, and it translates to a
smooth buying and selling
experience for her clients.
Being at ease with social
‘media marketing, and in

particular, video marketing,
allows her to successfully
market her clients’ homes
online and target specific
buyer segments. When

the pandemic hit and real
estate moved online, she
was perfectly positioned to
pivot. Showing homes via
FaceTime was not new to
her; she became adept at
virtual tours while working
with out-of-town buyers in
2018 and 2019.

Taking the time to clearly
understand her clients
needs is critical. She also
vows personal attention,
honesty and discreti

vanced degrees from both
Dublin City University and
the Universite de Paris Sor-
bonne. She’s also a Char-
tered Accountant.

Mortamais is married
and the mother of two
teenagers and an adorable
PomPoo. She is active in
the community, including
volunteering for Inspirica
and Kids Helping Kids. She
is passionate about French
language and culture and
is an active member of
the Board of the Alliance
Francaise of Greenwich.
She is also Chair of the

ional Committy

Mortamais holds ad-

of Greenwich Realtors,
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experiences in finance and international travel

which provides programs
and information relating
to international real estate
and cultural programs in
Greenwich.

Business: Coldwell Banker
Realty

Lives: Greenwich

Works: Old Greenwich
Expertise: Social media
marketing; international
clients

Contact: (203) 524-6827
cell; brid.mortamais@
cbmoves.com

SOUND OFF: BARBARA DALY
Greenwich remains distinctive among

other Fairfield County and southwestern
Connecticut towns

Greenwich, Connecti-
cut offers one of the most
unique living options in
the tri-state area. As the
first town on the border
with New York, it stands
31 miles and a 41-minute
train ride from midtown
Manhattan. The prox-
imity to Manhattan has
always been one of the
things that draws pro-
fessionals to Greenwich,
but that was especially
the case over the course

of the past two years, as
we contended with the
pandemic.

Greenwich boasts an
enormous geographic
footprint, stretching 10
miles north to south and
nearly eight miles east to
west. With a population
just over 60,000 and
varied topographical
areas, a myriad of hous-
ing options are available.
From condos overlooking
the harbor, houses amidst

the action of downtown,
and the larger estate
homes of mid-country
and backcountry, the
sheer variety of potential
living arrangements here
are unlike any other in
Fairfield County.

The diversity of the
Greenwich population has
increased over the years,
and the population of the
town seeks to nurture a
true sense of community.
It offers a variety of public

and private schools, as
well as houses of worship.
The public areas of
Greenwich are many: Fer-
ry-served island beaches,
32 miles of shoreline and
1,500 acres of parkland to
explore and enjoy. Add in
the world-class shopping
and a diverse roster of
restaurants, and you find
areal estate market that
has potential for vibrant
long-term growth. All of
this enriched environ-

ment provides a commu-
nity that comes together
for the betterment of the
whole. Because of what
the town offers and how
the community gathers
make Greenwich a special
town — one that so many
families are proud to call
their home.

Barbara Daly, Sotheby’s
International Realty, (203)
618-3171 cell, barbara.
daly@sothebys.realty
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Looking for a new home?
Let us be your resource.

From a Greenwich estate to a split level in Groton, go to this newspaper's
website, and click on “Real Estate” for a comprehensive listing of properties from
across the state, along with informative stories and interesting profiles.
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ANNOUNCING
NARRAGANSETT BAY CLUB

OFFERING AN OUTSTANDING SELECTION OF SOON TO BE CONSTRUCTED HOMES
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PORTSMOUTH, RI - ENJOY PANORAMIC VIEWS OF
NARRAGANSETT BAY FROM 125 SPECTACULAR ACRES.
CHOOSE FROM A LARGE SELECTION OF HOME STYLES AND
PURSUE A MYRIAD OF AMENITIES INCLUDING A BEACHFRONT
POOL PAVILION, TENNIS COMPLEX WITH LIGHTED TENNIS
AND PADDLE COURTS, EQUESTRIAN CENTER AND

WATERFRONT FITNESS.

WWW.NARRAGANSETTBAYCLUB.COM

USTOM DIRECT
WATERFRONT BEACH VILLAS
ONLY FOUR REMAIN!
4,200 - 5,200 SQ. FT.
PURCHASE PRICE:
$3M - $3.495M

SEMI-CUSTOM TENNIS VILLAS
ONLY FOUR REMAIN!
3 BR + DEN AND 4 BR HOMES
PURCHASE PRICE:
$1.395M - $1.595M

SEMI-CUSTOM
BEACH COTTAGES
10 UNDER AGREEMENT!
3,245 - 3,310 SQ. FT.
PURCHASE PRICE:
$1.125M - $1.35M

'VANDERBILT INTERNATIONAL PROPERTIES LTD.
19 BROWN & HOWARD WHARF | NEWPORT, RI 02840 | (401) 619-3333

WWW.VIF-NEWFORT.COM I

STACIE MILLS | PRINCIPAL BROKER CLUENTELE

'SMILLS@VIP-NEWPORT.COM (401) 8622793 LUXDRY
MICHELLE AUMANN, MARY WADDINGTON & JENN HILLIER

VANDERBILT




