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The Real Deq)

And just like the Zeckendorfs had predict

drawn not to co-ops, with their extensijve dlsdﬁsure
condos, with their ask-no-questions ethos. m‘llllr% l“\

“They come from a very different culture, ang You haye
that,” Victoria Shtainer, a Russian-born broker

with
would later explain. DO“Bla; :;;‘l'"d

Russia, she pointed out, is “not the land ﬂf‘:’ppﬁﬂumty
— lt

Those who made it to the top are “always on the defengiye » W’M
“They don't talk about who and what they '

are,” Shtajp
have to win their trust. You find that information T addeq .Y%

sooner.” . fathey %
“Normally, with buyers in New York, you need to know - f..
in their bank, in terms of liquid cash, but T would nevep g
that question,” said Dominique Punnett, a half- “Russian b
& Associates, of a Russian client who was looking for
apartment. The buyer had made it clear to Punnett,

saying so, that “price is not an issue.” i

Sothebys International Realty’s Elizabeth Sample, who had heq L
$1.5 billion worth of real estate in her career, noted that in the lIlSula:
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of Russian buyers, referral business was paramount. She had met her i
Russian clients while selling a penthouse at the Pierre near Central Ei
2006. That led to a flurry of referrals, through which she had sold om
million worth of product.

“It's not always the prlce that is the most 1mp0rta.nt 11:8 m

buildings are, they know what the top condommmnm are” .
The new New York, with its brand-name condos hke the
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said, closed quickly.

The $88 million Rybolovleva paid at 15 CPW smashed the $48 million

condo record set by Russian music 1mpresario Igor Krutoy, who had paid
the sum for a 6,000-square-foot apartment at the Plaza just months

ear]ier.
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